Wix Reports Fourth Quarter and Full Year 2025 Results

With Harmony, Base44 and an ambitious roadmap ahead, Wix is reshaping how people create
in the Al era and expanding the world of what's possible online.

e Finished 2025 with Q4 bookings of $535 million, up 15% y/y, and Q4 revenue of $524
million, up 14% y/y, driven by new cohort momentum and Base44 outperformance

e Base44 recently reached $100 million of ARR, powered by a fast-growing
community of users building everything from simple apps to fully customized
business software

e Healthy mid-teens top-line growth anticipated for 2026 as we drive forward
ambitious product roadmaps, including Base44 and Wix Harmony

o Harmony demonstrating strong early conversion and monetization, driving
new core Wix cohort bookings growth acceleration in early 2026

o Expect FCF' margin in the low- to mid-20% range in 2026, reflecting the
necessary investments to build category-defining products and fully unlock
market opportunity

e Plan to complete majority of $2 billion share repurchase program in 2026

e $250 million equity investment led by Durable Capital Partners, underscoring shared
conviction in Wix’s long-term strategy and vision

NEW YORK - March 4, 2026 -- Wix.com Ltd. (Nasdaqg: WIX) (the “Company”), today reported
financial results for the fourth quarter and full year 2025. In addition, the Company provided
its initial outlook for the first quarter and full year 2026. Please visit the Wix Investor
Relations website at https://investors.wix.com to view the Q4'25 Shareholder Update and
other materials.

“2026 marks a defining new chapter for Wix as we enter an era of the internet that is
evolving exponentially faster through Al advancements, with Wix Harmony and Base44
leading our roadmap,” said Avishai Abrahami, Co-founder and CEO of Wix. “Early Wix
Harmony performance is better-than-expected, with improved conversion and
monetization. In tandem, Base44 recently reached $100 million in ARR, just one year after
its founding and 9 months after our acquisition. Together, Wix Harmony and Base44 open
up the world of what'’s possible on Wix, with Base44 significantly expanding our TAM to
include software applications. Importantly, these new flagship products align with our
long-standing vision of making complex technology accessible to everyone.”


https://investors.wix.com/

Nir Zohar, President and Co-founder at Wix, continued, “We believe deeply that Harmony
and Base44 are gamechangers, the first major steps in our mission to reshape how people
create in an Al world and the foundational pillars of Wix’s growth ahead. We're not the only
ones with this confidence — Durable Capital Partners has led a $250 million equity
investment in Wix with an extended lockup, reinforcing our shared conviction in our
long-term strategy, our ability to execute, and the value we are driving for shareholders. We
are backing our conviction with decisive action and intend to execute on our $2 billion share
repurchase program aggressively and quickly. We plan to complete the majority of the
program before the end of 2026.”

Lior Shemesh, CFO at Wix, added, “We exited 2025 with healthy momentum, setting us up
for continued growth in 2026. Our cohort-based business model is stronger than ever and
the value of the Wix platform is accelerating. We expect 2026 to be a pivotal year as we
make category-defining innovations and expand our leadership across the broader online
ecosystem as Al tech increasingly makes the impossible now possible, setting the
foundation for long-term growth acceleration. This ambitious strategy demands
high-impact investments to fully unlock the market opportunity ahead as top-of-funnel
demand continues to strengthen. We are playing to win and we believe our strategic
execution in 2026 will position us for sustained profitable growth in the long term.”



Wix Receives $250 million private placement led by Durable Capital Partners

The Company announced today that it has entered into a definitive agreement to sell
securities in a private placement to institutional investors led by Durable Capital Partners.
The transaction is expected to result in gross proceeds of up to $250 million, before
deducting placement agent fees and offering expenses, including up to $162.5 million of
gross proceeds from Durable Capital Partners.

Pursuant to the terms of the securities purchase agreement, the Company will issue $250
million in aggregate purchase price of units to the investors at a purchase price per unit
equal to a 5% discount to today’s closing price of the Company’s ordinary shares on the
Nasdaq Global Select Market; provided that in no event will the number of units sold by the
Company to the investors exceed 6,150,633 unless the Company, in its sole discretion,
elects to waive this limitation. Each unit consists of one ordinary share and one warrant to
purchase 0.25 of one ordinary share at a 25% premium to the above-mentioned closing
price. The warrants will expire on the third anniversary of the closing date. The Company
plans to use the net proceeds from the financing for general corporate purposes. The
closing of the transaction is subject to certain customary conditions and is expected to
occur on March 5, 2026.

The offer and sale of the securities described above are being made in a transaction not
involving a public offering and the securities have not been registered under the Securities
Act of 1933, as amended (the “Securities Act”), or applicable state securities laws. The
securities being issued in the private placement and upon exercise of the warrants may not
be offered or sold in the United States except pursuant to an effective registration
statement or an applicable exemption from the registration requirements of the Securities
Act and applicable state securities laws.

This press release shall not constitute an offer to sell or a solicitation of an offer to buy the
foregoing securities, nor shall there be any sale of these securities in any state or other
jurisdiction in which such offer, solicitation or sale would be unlawful prior to the registration
or qualification under the securities laws of any such state or other jurisdiction.

J.P. Morgan Securities LLC acted as exclusive placement agent to the Company in
connection with the private placement.



Q4 2025 Financial Results

Total revenue in the fourth quarter of 2025 was $524.3 million, up 14% y/y

o Total ARR was $1.836 billion at the end of the fourth quarter of 2025, up 14%
yly

Creative Subscriptions revenue in the fourth quarter of 2025 was $370.4 million, up
12% yly

Business Solutions revenue in the fourth quarter of 2025 was $153.8 million, up 18%
yly

o Transaction revenue? in the fourth quarter of 2025 was $67.3 million, up 18%
yly

Partners revenue® in the fourth quarter of 2025 was $203.2 million, up 21% y/y
Total bookings in the fourth quarter of 2025 were $534.5 million, up 15% y/y

o Creative Subscriptions bookings in the fourth quarter of 2025 were $375.8
million, up 16% y/y

o Business Solutions bookings in the fourth quarter of 2025 were $158.7 million,
up 14% yly

Total gross margin on a GAAP basis in the fourth quarter of 2025 was 67%
o Creative Subscriptions gross margin on a GAAP basis was 82%
o Business Solutions gross margin on a GAAP basis was 33%

Total non-GAAP gross margin in the fourth quarter of 2025 was 68%
o Creative Subscriptions gross margin on a non-GAAP basis was 83%
o Business Solutions gross margin on a non-GAAP basis was 34%

GAAP net loss in the fourth quarter of 2025 was $40.2 million, or $0.73 per basic and
diluted share

Non-GAAP net income in the fourth quarter of 2025 was $111.3 million, or $2.03 per
basic share and $1.81 per diluted share

Net cash provided by operating activities for the fourth quarter of 2025 was $158.3
million, while capital expenditures totaled $2.8 million, leading to free cash flow of
$155.6 million



In Q4'25, we executed $100 million of share repurchases, repurchasing
approximately 750K Wix ordinary shares in total at an approximate volume-weighted

average price per share of $133.56

Total employee count at the end of Q4’25 was 5,340



Full Year 2025 Financial Results

e Total revenue for the full year 2025 was $1.99 billion, up 13% y/y

o Creative Subscriptions revenue for the full year 2025 was $1.41 billion, up 11%
yly

o Business Solutions revenue for the full year 2025 was $583.3 million, up 18%
yly

m Transaction revenue for the full year 2025 was $255.0 million, up 19%
yly

e Partners revenue for the full year 2025 was $750.3 million, up 23% y/y
e Total bookings for the full year 2025 were $2.07 billion, up 13% y/y

o Creative Subscriptions bookings for the full year 2025 were $1.48 billion, up
12% yly

o Business Solutions bookings for the full year 2025 were $593.4 million, up
15% yly

e Total gross margin on a GAAP basis for the full year 2025 was 68%
o Creative Subscriptions gross margin on a GAAP basis was 83%
o Business Solutions gross margin on a GAAP basis was 32%
e Total non-GAAP gross margin for the full year 2025 was 69%
o Creative Subscriptions gross margin on a non-GAAP basis was 84%
o Business Solutions gross margin on a non-GAAP basis was 33%

e GAAP net income for the full year 2025 was $50.6 million, or $0.91 per basic and
$0.88 per diluted share

e Non-GAAP net income for the full year 2025 was $441.6 million, or $7.95 per basic
share and $7.32 per diluted share

e Net cash provided by operating activities for the full year 2025 was $582.9 million,
while capital expenditures totaled $9.9 million, leading to free cash flow of $573.0
million

e Excluding acquisition-related costs, free cash flow for the full year 2025 would have
been $605.1 million, or 30% of revenue



e Completed $575 million in repurchases of ordinary shares in 2025, underscoring our
commitment to share count management and returning value to shareholders

e Finished full year 2025 with 6.11 million total premium subscriptions as of December
31, 2025, inclusive of Base44

e Registered users as of December 31, 2025 were over 304 million

1 Projected free cash flow excludes acquisition-related costs and the impact of our $2 billion share repurchase program

2 Transaction revenue is a portion of Business Solutions revenue, and we define transaction revenue as all revenue generated through
transaction facilitation, primarily from Wix Payments, as well as Wix POS, shipping solutions and multi-channel commerce and gift card
solutions.

3 Partners revenue is defined as revenue generated through agencies and freelancers that build sites or applications for other users (“Agencies”)
as well as revenue generated through B2B partnerships, such as LegalZoom or Vistaprint (“Resellers”). We identify Agencies using multiple
criteria, including but not limited to, the number of sites built, participation in the Wix Partner Program and/or the Wix Marketplace or Wix
products used (incl. Wix Studio). Partners revenue includes revenue from both the Creative Subscriptions (including Base44) and Business
Solutions businesses.



Financial Qutlook

2026 is gearing up to be a foundational year as we drive forward multiple ambitious product
roadmaps, including Wix Harmony and Base44. We believe these initiatives will cement
Wix’s leadership for the next decade and meaningfully expand our role across the
broader online ecosystem as the world increasingly shifts towards Al, with several key
launches already demonstrating encouraging results.

Category-defining innovations demand high-impact, though disciplined, investments to
fully unlock the market opportunity ahead for both Wix and Base44, especially as top-funnel
demand continues to strengthen.

As our business meaningfully evolves, we are updating our guidance philosophy to reflect
the wider range of outcomes that accompany significant innovation and allow for flexibility
to execute while maintaining transparency with shareholders.

For the full year 2026, we expect both bookings and revenue for the consolidated
business to grow at mid-teens percentage on a year-over-year basis.

For the first quarter of 2026, we expect revenue for the consolidated business to grow at a
mid-teens percentage on a year-over-year basis.

For the full year 2026, we expect FCF margin assuming current capital structure and
excluding acquisition costs to be in the low- to mid-20% range. This wider-than-usual
range reflects the dynamic, hyper-growth trajectory of Base44 and the inherent variability
that accompanies rapid expansion. In a newly-created space where we are playing to win,
we are focused on making the necessary investments to position Base44 as the leader. So
the more Base44 top-line growth outperforms, the more pressure on near-term FCF margin.

Our core Wix business remains healthy and profitable. In 2026, we expect solid bookings
and revenue performance, with flat to expanding FCF margin in our core business.



Conference Call and Webcast Information

Wix will host a conference call to discuss the results at 8:30 a.m. ET on Wednesday, March 4,
2026. A live and archived webcast of the conference call will be accessible from the
"Investor Relations" section of the Company’s website at https://investors.wix.com/.

About Wix.com Ltd.

Wix’s vision is to simplify complex technologies and deliver the best tools for every type of
user and business to create online. Powered by advanced Al and enterprise-grade
infrastructure, Wix is trusted by hundreds of millions of users worldwide. Founded in 2006
and strengthened by the 2025 acquisition of Base44, the no-code application platform, Wix
is continuing to build for the future of the internet.

For more about Wix, please visit our Press Room
Media Relations Contact: PR@wix.com


https://investors.wix.com/
https://www.wix.com/press-room/home
mailto:PR@wix.com

Non-GAAP Financial Measures and Key Operating Metrics

To supplement its consolidated financial statements, which are prepared and presented in
accordance with U.S. GAAP, Wix uses the following non-GAAP financial measures: bookings,
cumulative cohort bookings, bookings on a constant currency basis, revenue on a constant
currency basis, non-GAAP gross margin, non-GAAP operating income (loss), non-GAAP
operating margin, non-GAAP net income (loss), non-GAAP net income (loss) per share, free
cash flow, free cash flow on a constant currency basis, free cash flow, as adjusted, free cash
flow margins, non-GAAP R&D expenses, non-GAAP S&M expenses, non-GAAP G&A
expenses, non-GAAP operating expenses, non-GAAP cost of revenue expense, non-GAAP
financial expense, non-GAAP tax expense (collectively the "Non-GAAP financial measures").
Measures presented on a constant currency or foreign exchange neutral basis have been
adjusted to exclude the effect of y/y changes in foreign currency exchange rate fluctuations.
Bookings is a non-GAAP financial measure calculated by adding the change in deferred
revenues and the change in unbilled contractual obligations for a particular period to
revenues for the same period. Bookings include cash receipts for premium subscriptions
purchased by users as well as cash we collect from business solutions, as well as payments
due to us under the terms of contractual agreements for which we may have not yet
received payment. Cash receipts for premium subscriptions are deferred and recognized as
revenues over the terms of the subscriptions. Cash receipts for payments and the majority
of the additional products and services (other than Google Workspace) are recognized as
revenues upon receipt. Committed payments are recognized as revenue as we fulfill our
obligation under the terms of the contractual agreement. Non-GAAP gross margin
represents gross profit calculated in accordance with GAAP as adjusted for the impact of
share-based compensation expense, acquisition-related expenses and amortization, divided
by revenue. Non-GAAP operating income (loss) represents operating income (loss)
calculated in accordance with GAAP as adjusted for the impact of share-based
compensation expense, amortization, acquisition-related expenses and sales tax expense
accrual and other G&A expenses (income). Non-GAAP net income (loss) represents net loss
calculated in accordance with GAAP as adjusted for the impact of share-based
compensation expense, amortization, sales tax expense accrual and other G&A expenses
(income), amortization of debt discount and debt issuance costs and acquisition-related
expenses and non-operating foreign exchange expenses (income). Non-GAAP net income
(loss) per share represents non-GAAP net income (loss) divided by the weighted average
number of shares used in computing GAAP loss per share. Free cash flow represents net
cash provided by (used in) operating activities less capital expenditures. Free cash flow, as
adjusted, represents free cash flow further adjusted to exclude the capital expenditures and
other expenses associated with the buildout of our new corporate headquarters, and cash
acquisition-related expenses. Free cash flow margins represent free cash flow divided by
revenue. Non-GAAP cost of revenue represents cost of revenue calculated in accordance
with GAAP as adjusted for the impact of share-based compensation expense,



acquisition-related expenses and amortization. Non-GAAP R&D expenses represent R&D
expenses calculated in accordance with GAAP as adjusted for the impact of share-based
compensation expense, acquisition-related expenses and amortization. Non-GAAP S&M
expenses represent S&M expenses calculated in accordance with GAAP as adjusted for the
impact of share-based compensation expense, acquisition-related expenses and
amortization. Non-GAAP G&A expenses represent G&A expenses calculated in accordance
with GAAP as adjusted for the impact of share-based compensation expense,
acquisition-related expenses and amortization. Non-GAAP operating expenses represent
operating expenses calculated in accordance with GAAP as adjusted for the impact of
share-based compensation expense, acquisition-related expenses and amortization.
Acquisition-related expenses include transaction costs and retention payments that would
not otherwise have been incurred by us in the normal course of our business. Non-GAAP
financial expense represents financial expense calculated in accordance with GAAP as
adjusted for unrealized gains of equity investments, amortization of debt discount and debt
issuance costs and non-operating foreign exchange expenses. Non-GAAP tax expense
represents tax expense calculated in accordance with GAAP as adjusted for provisions for
income tax effects related to non-GAAP adjustments.

The presentation of this financial information is not intended to be considered in isolation or
as a substitute for, or superior to, the financial information prepared and presented in
accordance with GAAP. The Company uses these non-GAAP financial measures for financial
and operational decision making and as a means to evaluate period-to-period comparisons.
The Company believes that these measures provide useful information about operating
results, enhance the overall understanding of past financial performance and future
prospects, and allow for greater transparency with respect to key metrics used by
management in its financial and operational decision making.

For more information on the non-GAAP financial measures, please see the reconciliation
tables provided below. The accompanying tables have more details on the GAAP financial
measures that are most directly comparable to non-GAAP financial measures and the
related reconciliations between these financial measures. The Company is unable to provide
reconciliations of free cash flow, free cash flow margin, free cash flow margin, excluding
acquisition-related costs and the impact of our repurchase program, free cash flow, as
adjusted, bookings, cumulative cohort bookings, non-GAAP gross margin, non-GAAP
operating expenses, non-GAAP operating expenses as a percentage of revenue, and
non-GAAP tax expense to their most directly comparable GAAP financial measures on a
forward-looking basis without unreasonable effort because items that impact those GAAP
financial measures are out of the Company's control and/or cannot be reasonably predicted.
Such information may have a significant, and potentially unpredictable, impact on our future
financial results.



Wix also uses Creative Subscriptions Annualized Recurring Revenue (ARR) as a key
operating metric. Creative Subscriptions ARR is calculated as Creative Subscriptions
Monthly Recurring Revenue (MRR) multiplied by 12. Creative Subscriptions MRR is
calculated as the total of (i) the total monthly revenue of all Creative Subscriptions
(including Base44) in effect on the last day of the period, other than domain registrations;
(ii) the average revenue per month from domain registrations multiplied by all registered
domains in effect on the last day of the period; and (iii) monthly revenue from other
partnership agreements including enterprise partners, in effect in the last month of the
period. Business Solutions Annualized Recurring Revenue (ARR) is calculated as Business
Solutions Monthly Recurring Revenue (MRR) multiplied by 12. Business Solutions MRR is
calculated as the total monthly value of Business Solutions subscriptions in effect on the
last day of the period. Business Solutions subscriptions include, but are not limited to,
subscriptions such as Google Workspace, Email Marketing, and recurring paid ads.



Forward-Looking Statements

This document contains forward-looking statements, within the meaning of the safe harbor
provisions of the Private Securities Litigation Reform Act of 1995 that involve risks and
uncertainties. Such forward-looking statements may include projections regarding our
future performance, including, but not limited to revenue, bookings and free cash flow, and
may be identified by words like “anticipate,” “assume,” “believe,” “aim,” “forecast,”
“indication,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,” “potential,”
“predict,” “subject,” “project,” “outlook,” “future, seek” and similar terms or phrases.

The forward-looking statements contained in this document, including the quarterly and
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annual guidance, are based on management’s current expectations, which are subject to
uncertainty, risks and changes in circumstances that are difficult to predict and many of
which are outside of our control. Important factors that could cause our actual results to
differ materially from those indicated in the forward-looking statements include, among
others, our expectation that we will be able to attract and retain registered users and
partners to our various offerings, and generate new paid subscriptions, in particular as we
continuously adjust our marketing strategy and as the macro-economic environment
continues to be turbulent; our expectation that we will be able to increase the average
revenue we derive per paid subscription, including through our partners; our expectation
that new products and developments (such as Wix Harmony), as well as third-party
products we will offer in the future within our platform, will receive customer acceptance
and satisfaction, including the growth in market adoption of our online commerce solutions
and our Wix Studio product, as well as our vibe coding product and Base44 offering; our
expectations regarding our ability to develop relevant and required products using artificial
intelligence (“Al”), the regulatory environment impacting Al and Al-related activities
including cybersecurity, including privacy and intellectual property, and potential
competitive impacts from Al tools, and other risks associated with Al technologies; our
assumption that historical user behavior can be extrapolated to predict future user
behavior, in particular during turbulent macro-economic environments; our prediction of the
future revenues and/or bookings generated by our user cohorts and our ability to maintain
and increase such revenue growth, as well as our ability to generate and maintain elevated
levels of free cash flow and profitability; our expectation to maintain and enhance our brand
and reputation; our expectation that we will effectively execute our initiatives to improve our
user support function through our Customer Care team, and continue attracting registered
users and partners, and increase user retention, user engagement and sales; our ability to
successfully localize our products, including by making our product, support and
communication channels available in additional languages and to expand our payment
infrastructure to transact in additional local currencies and accept additional payment
methods; our expectation regarding the impact of fluctuations in foreign currency exchange
rates, interest rates, potential illiquidity of banking systems, and other recessionary trends
on our business; our expectations relating to the repurchase of our ordinary shares and/or



convertible notes pursuant to our repurchase program, or as required; our expectation that
we will comply with the restrictions under our Credit Agreement; our expectation that we
will effectively manage our infrastructure; our expectation to comply with Al, cybersecurity,
privacy, and data protection laws and regulations as well as contractual privacy and data
protection obligations; our expectation that we will efficiently and successfully manage
cybersecurity risks and incidents; our expectations regarding the outcome of any regulatory
investigation or litigation, including class actions; our expectations regarding future
changes in our cost of revenues and our operating expenses on an absolute basis and as a
percentage of our revenues, including as a result of elevated costs related to Al, as well as
our ability to achieve and maintain profitability; our expectation with respect to future sales
of our ordinary shares by directors, officers or large shareholders; our expectations
regarding changes in the global, national, regional or local economic, business, competitive,
market, and regulatory landscape, including as a result of the war and hostilities between
Israel and Hamas, Hezbollah, Iran and the Houti movement in Yemen and/or the
Ukraine-Russia war and any escalations thereof and potential for wider regional instability
and conflict; our planned level of capital expenditures and our belief that our existing cash
and cash from operations will be sufficient to fund our operations for at least the next 12
months and for the foreseeable future; our expectations with respect to the integration and
performance of acquisitions; our ability to attract and retain qualified employees and key
personnel; and our expectations about entering into new markets and attracting new
customer demographics, including our ability to successfully attract new partners, large
enterprise-level users and to grow our activities, including through the adoption of our Wix
Studio product, with these customer types as anticipated other factors discussed under the
heading “Risk Factors” in the Company’s annual report on Form 20-F for the year ended
December 31, 2024 filed with the Securities and Exchange Commission on March 21, 2025.
The preceding list is not intended to be an exhaustive list of all of our forward-looking
statements. Any forward-looking statement made by us in this press release speaks only as
of the date hereof. Factors or events that could cause our actual results to differ may
emerge from time to time, and it is not possible for us to predict all of them. We undertake
no obligation to publicly update any forward-looking statements, whether as a result of new
information, future developments or otherwise.
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